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IRE underwriters will note with regret that the fire losses ~ 


in the United States and Canada in July last, as com- 
piled by The Journal of Commerce, amounted to $18,240,150, 
or about $3,500,000 more than in June, 1907, $6,000,000 
greater than in July, 1906, and $5,000,000 in excess of those 
of July, 1905. The total loss for the first seven months of 
1907 are given as $135,717,650, which far exceeds the losses, 
other than those caused by the San Francisco conflagration, 
in the corresponding period of 1906, and is $29,000,000 
greater than the loss in the first seven months of 1905. It 
will require five months of losses far below the average to 
bring the total for this year down to a normal basis. 





WENTY-FOUR prominent fire insurance companies have 
determined to contest the constitutionality of the Tennes- 

see law requiring the annual payment to the Secretary of State 
of a tax based upon the amount of authorized capital, and rang- 
ing from a minimum of $5 to a maximum of $150. This tax 
on capital is in addition to a privilege tax on capital which is 
payable on admission only, and ranges from $40 to $240. They 
allege that, as the law levying a tax of 2} per cent on prem- 
iums distinctly specifies that the 2} per cent tax is “in lieu of 
all other taxes,” the tax on capital is either repealed thereby, 
or the capital tax is levied in the exercise of the police power 
of the State, in which case only the exact (or approximate) 
cost of supervision should be collected, and a like sum should 
be charged for a like amount of work. In other words, as the 
work of filing and inspecting a statement showing a capital 
of $1,000,000 is identical with that showing but $100,000, 
there should be no discrimination in the charge for filing ; and 
if there is such discrimination, it is unjust and violates the 
Fourteenth Amendment to the Constitution of the United 
States, which provides that “No State shall * * * de- 
prive any person of * * * property without due process 
of law, nor deny to any person within its jurisdiction the 
equal protection of its laws.” The tax burdens heaped upon 
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the fire insurance companies are onerous enough Without 
those which are obviously unjust and which are apparently 
in conflict with the laws of the State in which they are levied. 





ROM time to time individuals, and sometimes companies, 
put forth documents of a statistical nature marked 
“compiled from THE SrecTaTor.” Some of these documents 
are perfectly legitimate, but occasionally our attention is called 
to most misleading statements made in this manner. During 
the past week a document came into our hands purporting to 
show that new companies pay larger dividends to their policy- 
holders than old companies. A sample copy bears the imprint 
“Compiled from Spectator tables,’ which is correct as far 
as it goes; but the figures are entirely distorted from their 
true meaning and given a comparative form for which they 
were never intended, the utter absurdity of which is at once 
apparent. THE Spectator wishes the insurance fraternity 
to clearly understand that all documents and canvassing 
literature issued from our presses bear the imprint of The 
Spectator Company, 135 William street, New York. Nor 
can we be held morally responsible or otherwise for mislead- 
ing tables, circulated by agents anonymously, using THE 
SPECTATOR’S name without permission to give seeming au- 
thority to incorrect and misleading publications. 





HEN the bill to regulate the election of trustees for 
the mutual life insurance companies of the State was 
under discussion, Samuel Untermyer, counsel of the Inter- 
national Policyholders Committee, declared that, unless agents 
and other representatives of companies were prohibited from 
clectioneering for the companies’ nominees, his committee 
would give up the struggle. The bill has become a law, and it 
only prohibits agents and others from working for the “ad- 
ministration tickets” during business hours. This is really no 
restraint upon agents, as they do not recognize business hours. 
Yet Mr. Untermyer has not announced the dissolution of the 
committee of which he was chief engineer. When he was solic- 
iting subscriptions to meet the expenses of that committee dur- 
ing the campaign, he promised a full statement of receipts 
and expenditures, but such a report has not yet been made 
public. The Mutual Life has announced that the expenses of 
the election for that company were about $150,000, and the 
New York Life states that it paid out $200,000, having a third 
more votes to canvass than did the Mutual. These figures in- 
clude the expenditures that the law made mandatory upon the 
companies and are chargeable to their policyholders. Agents 
and others, it is known, spent considerable money in the cam- 
paign on their own responsibility, believing that upon the suc- 
cess of the “administration ticket” depended the future suc- 
cess of the companies and their individual welfare. Before 
dissolving his International Committee, will not Mr. Unter- 
myer explain where he obtained and how he spent the hun- 
dreds of thousands of dollars in the election contest, wherein 
he was so badly beaten? Lawson of Boston has confessed to 
having spent over $100,000 in the contest, and the campaign 
had only begun when he withdrew. Mr. Untermyer has the 
floor. 
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ACTUAL VS. EXPECTED MORTALITY.* 


S INCE the gain and loss exhibit for life insurance com- 

panies was first required, some twelve years ago, students 
of life insurance statistics have been enabled to obtain a more 
comprehensive idea of the management and practice of the 
companies. While it is admitted that the exhibit, even in its 
present improved form, does not and cannot do equal justice 
to all companies, yet some of its deductions influence adversely 
no particular company. That part of the exhibit showing the 
actual and expected mortality rate is generally fair to all 
companies, although those organizations which have in force 
a large volume of endowment insurance show slightly more 
favorable than those in which the life contracts predominate. 





*Copyright, 1907, by The Spectator Company, New York. 
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For many years the common method of showing the death 
rate of a life insurance company was by comparing the num- 
ber of deaths with the mean number of policies in force, or 
the amount terminated by death with the mean amount ip 
force. When applied to legal-reserve companies, this method 
is liable to be misinterpreted for several reasons. Where the 
bulk of the business has been in force for several years a high 
rate is shown, for naturally the terminations by death are pro- 
portionately greater in a company where the average age of 
the policies is considerably greater than in another institution. 
In companies of equal age the varying proportions of new 
business must also be considered in a tabulation of that nature. 

Legal reserve companies base their premiums on a specified 
table of mortality, with a given rate of interest, hence the 
death strain may properly be measured by a comparison of the 


TO EXPECTED MORTALITY. 

















































































1906 AVERAGES. 
COMPANIES. 1897 1898 1899 1900 1901 1902 1903 1904 1905 1897 to | 1902 to | 1897 to 

Expected Actual Ratio 1901 1906 1906 
Cn ee Oe DAO E Oe ee 80.61 66.37 | 72.17 | 64.05 | 67.61 | 68,11 65.61 67.18 | 66.03 | $2,621,426 | $1,809,355 | 69.02 | 70.16 | 67.19 | 68.68 
American Central ......--....-.... ene vis Lee ey ae ees cba, ee 45.48 207,002 59,520 | 28.75 vere eee: aks 
Bankers of Nebraska.............. 29.14 50 66 39.98 aE eae ee yeas sation 20.19 | nccnoe |  ecenee oui a a —_— 
Bankers Reserve..........-- Somes amas ake iy 38 ee pay cae Ras 25.07 40.16 116,731 41,861 | 35.86 cic aks ae 
_ ae eee 62.17 75.76 76.11 66. 81.81 Eee cae pice viel 707 377 69.45 72.48 em eae 
I cnc ncteauncubnindcoenkeus 68.08 70.45 70.41 79.99 76.70 67.84 72.99 74.48 76.50 1,167,491 767,535 | 65.74 73.15 71.51 72,82 
[So ) a eae saat abies Seo saat aoe secs BeaG 48.85 31-05 88,948 453 | 43,23 ee eee wees 
Columbian National. .-.......-.... Tabs ee cae wes ie FEES wae 57.31 51.96 402,584 174,982 | 43.45 ee id saci 
Connecticut General. .......---.-- --| 62.61 48.38 51.44 54.45 .78 55.29 64.16 56.28 64.55 306,390 162,701 | 53.10 51.13 i 54.90 
Connecticut Mutual.......--..-... | 84.47 | 76.88 | 77.85 | 82.60 | 74.98 | 77.40 | 80.14 | 89.67 | 78.44 2,394,937 +768, 73.84 | 79.36 | 79.90 | 79.63 
DRONA AEN noc cn cnccccseses ota da ee so —s 70.50 60.60 51.25 51.52 312,492 187,211 | 59,91 ies 58.76 wie 

Equitable, New York 81.76 | 90.53 | 93.87 | 86.41 | 86.10 | 86.04 | 89.89 | 80.06 | 79.60 | 14,656,934 | 11,494,941 | 78.43 | 87.68 | 82.80 | 85. 
Equitable of Iowa... .-..- 6.96 56.93 37.29 35 01 74.54 69.12 58.46 68.30 43.18 2,796 117,387 | 48.85 56 15 57.47 56.81 
| eee ee, foun ee ae oe ae Psi 38.97 81.70 110,808 75,980 | 68.53 Saas monte ian 
Fidelity Mutual......-... Src come 121.38 97.03 71.74 77.64 68.09 70.33 71.98 1,637,006 | 1,194,688 | 72.97 aeuy 72.20 aad 
PIER So nc dctwdnsacdece. wie cane 82,23 74 00 88.71 acai eae were 67.82 427,359 314,079 | 73.50 — ieiceias ipsa 
II isc ccakvbonnnen 80.69 84.78 91.22 78.85 86.68 74.48 73.97 73.78 76.33 1,014,845 769.970 | 75.87 84, 74.88 79.66 
SS eee pr caieg 91.18 91.20 70,03 96.80 | 101.08 98.61 96.12 1,592,163 295 | 95.86 anne .69 seein 
REO. ccnnont sibeesebons Koscecss en 81.44 86.34 74.89 61.18 78.94 78.08 71.98 80.41 64.43 862,645 612,764 | 71.03 76.56 72 89 74.47 
SAI a visevenchsusscecenacne awe gone uous eaon Pane saa mee 42.36 45.16 147,587 1,882 | 62.26 Heel ee exes 
CN EOE RETT TY, Gane pees I Oe pe ak ..-. | 77.80 457,205 | 887,285 | 78.77 | .... |... | oe. 
NL oa ee onlin EES eat vey eect ae aus sti Ey Ce — ste ee aia 
Paice ciiinn nin econ atibe ao 93.17 91.24 79.40 83.65 76.91 95.55 75.79 72,20 897,740 714,834 | 79.62 86.78 76.01 81.39 
SS RE. SORE aAEN ea icone oe sie iad me eee rid aac 88, 82,601 | 93.03 hens ta nee 
Massachusetts Mutual......... ..-. 58.39 81.47 77.08 63.58 71, 59.88 64, 70.23 81,27 2,102,981 | 1,430,059 | 68.00 70.55 68. 69.64 
Michigan Mutual.................- 79.29 70.30 69.48 71.06 97.25 78 98 72.08 79.01 69.14 532,878 883,134 | 71.97 77.48 74,22 75.85 
Minnesota Mutual........-..----.- adie Bae eae one Si 82.18 71.82 78.66 73.82 338,791 290,985 | 85.89 enon 78.47 eam 
NNO ican caninwcs inet ns by aa sara cat a ae wat eer ee ee ee peer: men eas dle 
SE SS See ee 79.15 72.12 78.97 77.46 74.75 74,49 78.85 80.88 79.09 4.380,000 | 3089510 | 70.55 26.49 76.77 76 63 
Mutual, New York.............-- 76.56 78.96 92.89 73.94 72.98 80.63 83.87 83.25 17,293,983 | 12,969 274 | 74.99 79.68 79.14 79.38 
National of U.S.of A............... sant aan Pane eas 57.41 70.00 74.80 78.47 67.96 392,627 236,144 | 60.14 pee 70.27 lelonsica 
National of Vermont. .......-...-.- 64.05 57.06 78.24 65.71 67.35 20.74 60.42 55.91 68.01 1,525,522 | 1,019,757 | 66.85 65.49 64.39 64.94 
ee 75.17 68.00 66.08 69.58 76.73 74.40 66.95 67.05 1,904,855 | 1,224,240 | 64.27 71.31 69.88 70.60 
PRUE ebb wacenakphnas smccuke 84.75 79.80 86.52 78,17 88.10 80.79 74.18 82.29 77.75 21,075,000 | 15,284,988 | 72.53 83.47 77.51 80.49 
North American (Can) ...... ... tat eas ote aes ee il ee Scar ere 316,983 191,987 | 60.57 eee pie mags 
Northwestern Mutual._.......... .. | 61.33 62.21 61.45 63.02 63.72 60.94 66.27 66.37 67.37 8,355,626 | 4,947,573 | 59 21 62,35 64.03 63.19 
SAR NE ences wiccannenchacne 87.90 68.16 57.51 87.44 75.23 77.08 63.18 55.00 62.94 955,720 638,663 | 66.82 75.25 65.00 70.13 

En 66.93 65.56 74.95 70.93 83.18 73.76 65.74 68.59 71.72 4,680,321 | 2,730,051 | 58.33 72.29 67.63 69. 
eae 59.46 68.70 76.55 72.00 71.61 61.22 77.20 73.17 67.19 1,018.095 642.645 | 63.12 69.66 68.38 69.02 
Provident L. & Trust..........-..- 54.04 70.09 65. 59.30 53.17 53.19 62.70 50.17 52.74 1,808,250 956,350 | 52,89 60.36 54.34 5/.35 
Provident Savings..........-...... 91.07 72.79 79.88 95.33 95.02 87.85 86,62 98.43 92.29 1,356,224 | 1,479,098 | 109.06 86.82 94.85 90.83 
ee, ee ake ack eee Paes aston ces aes 25.86 76.39 87,164 58,076 | 66.63 wane aad wes 
Reserve Loan. ...........- sobhnnte cee —— ue pile cane nee Le oom 17.82 127,177 40,330 | 31.71 Sans pare indi 
ON aS sine none cau auc ees ne hie enti 50.17 154,740 78,612 | 50.81 awed eon wiek 
Security Life of Am.............-. when thi seis Seat ities Rosca ees eee: 36.84 102,981 ,582 | 38.39 Ba es. SE 
Security Mutual . : pied ining ---. | 104.58 92.67 71.66 70.87 84.81 84.61 609, 558,834 | 91.76 hese 80.74 iitaie 
State Life....... 3 Se 60.31 65. 54.41 72.90 56.67 63.02 66.33 58 87 749,528 489,049 | 65.25 Sale 62. canes 
State Mutual... -| 54 60.68 64.44 59.44 59.84 49, 79.62 60.19 78.76 1,212, 721,106 | 59.50 59. 65.51 62.62 
SE MPT a dct vesccwsinanscne wees ee aides ici aa VER one Se eke 865, 717,360 | 82.84 ee ae ies 
UIE Siiknikdcpiccnnccscccue! = -| 60.08 59.56 8y.62 79.46 66.37 82.44 84. 94.11 1,682,102 | 1,120,160 | 66.59 70.44 78.80 74.62 
ee ee EE 75.98 64.23 57.27 69.35 59.46 56.47 58.02 6415 55.59 2,250,292 | 1,482,586 | 63.66 65.26 59 58 62.42 
SPUN widuen oasccuanesabes 80. 76.38 78.73 78.53 80.10 72.47 67.23 70.19 66.13 676,065 470,909 | 69.64 78.92 69.13 74.03 
OD Scnkacencencsee kamen 80.10 79.45 | 104.24 92.96 74.94 83.17 8454 | 100.99 | 107.96 426,185 392,657 | 92.13 86.34 23.76 90.05 
EE DF. 83 83.90 79.89 97.55 | 120.74 87.77 89.96 86.73 92.64 667,003 529,097 | 79.33 .09 87.29 90.19 
PE  ceedibisescensuccccusck’ ule eins eee! Aas apie ARE oat 95.58 71.56 21,643 12,447 | 57.50 ease aie daalas 
ES idipaeisensctccnes ob 76.90 70.62 82.86 76.64 78.46 75.40 77.08 77.88 76.83 | 108,130,488 | 77,009,113 | 71.22 77.10 75.58 76.84 

Industrial Co's. 

RIED s disindn demecccindcnes reer ee saith ve at cnaghe a eee see 107,143 120,574 | 112.54 ia i gee ‘aati 

_— ES SERRE ET Seen 92.54 G2. 1 103.10 92.92 $4.61 88.7 89.64 83.11 4,625,900 | 4,132,300 | 89. 98.11 87.10 92, 
etropolitan........ hee 127.47 | 122.46 | 116.42 | 117.18 | 113.98 | 107.44 | 110.54 | 113.91 | 108.27 12,859,693 | 13,338,019 | 103.72 | 119.49 | 108.78 | 114.13 
Mutual of Baltimore... eS #EE bE. se aie pie Ome aes Meh 107,48 121, 112.79 mike oe et 
Ee 131.15 | 122.16 | 118.66 | 115.41 | 112.92 | 110.23 | 117.68 | 114.99 | 107.24 10,772,716 | 11,204,314 | 104.06 | 120,06 | 110.84 | 115.45 
Western and Southern... ae ee eat Eta WOES pert aes failed ase 827,154 370,511 | 113.25 Ao gion, ae 
Averages. ...... iniccnbaniagaae 122.02 | 116.41 114.77 | 113.96 | 110.14 | 104.49 | 10928 | 110.23 | 103.46 | $28,800,095 |$29,286,958 | 101.69 | 115.46 | 105.83 | 110.65 
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amount at risk actually incurred by death with the sum ex- 
pected to be incurred as shown by the mortality table in use. 
In making up the gain and loss exhibit the following items 
are called for on the credit side: Expected mortality on in- 
surance ; deduct expected mortality on reserve ; expected mor- 
tality on net amount at risk. And on the debit side death losses 
incurred ; deduct reserves released by death; actual net mor- 
tality on insurance. The difference between the expected 
mortality on net amount at risk and the actual net mortality 
on insurance is the saving effected on mortality, while the 
second item divided by the first gives the percentage of actual 
to expected mortality. 

The accompanying table has been prepared on this basis 
and shows the percentages for a large number of companies 
year by year for a period of ten years, together with averages 
for two five-year periods and for the entire ten years. For 
the year 1906 the table shows, in addition to the ratio, the 
figures entering into the compilation. A very favorable mor- 
tality rate was experienced last year, the average being over 
five points lower than in the preceding year, and was next to 
the lowest for the ten years. In the period under considera- 
tion (1897-1906) the ordinary companies experienced an aver- 
age saving of over twenty-three per cent on mortality, while 
seventeen exceeded twenty-five per cent, of which three were 
able to show gains of over forty per cent. In the case of in- 
dustrial companies, it must be remembered that their mortality 
rate is naturally much higher than that of ordinary companies, 
their figures being made up on the ordinary mortality tables 
instead of on special tables based on industrial experience. 
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IN AND ABOUT NEW YORK. 


The semi-annual statement of the Fidelity and Casualty shows a 
falling off in assets of $738,345 and $282,647 in surplus. At the same 
time the volume of business increased $380,752. A decline in value of 
securities amounting to $563,242 was responsible for the decreases 
shown above. 

The New York Life paid in death claims during July $2,073,603, the 
number of deaths being 622. The principal causes of death are stated 
as: consumption 73, heart disease 72, Bright’s disease 61, pneumonia 
44, cancer and tumors 40, accidents 37. In the same month the com- 
pany paid $2,320,282 to 3815 living policyholders. 





NOTES FROM PHILADELPHIA. 


The United American Life of this city, which is making a specialty 
of accident and health insurance, has appointed W. W. Pipes of Pitts- 
burg as manager for the company’s territory in that section of the 
State. Mr. Pipes has been the leading agent of the Prudential in 
Pittsburg and will continue to write life insurance for that company. 

Riley W. Allen, who has been general agent of the Travelers In- 
surance Company for the Northern Central district of this State, will 
in future only represent the company as general agent of the life 
department at Williamsport. 

At the convention of the Iron Moulders Union of North America, 
held in this city last week, the committee appointed to investigate the 
feasibility of establishing an insurance department in conjunction with 
the union reported favorably, and the resolution on a vote immediately 
taken was unanimously adopted. For the present the system and 
rates of the National Fraternal Congress will be adopted. Actuary 
F. D. Mead and National Financier Metcalf will be in charge of the 
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work of organizing the new department. The only stipulation of the 
convention was that once started the association, which will be 
formally termed the “Iron Moulders Life Insurance Association,” must 
be self supporting. 

The Penn Mutual Life of this city made the largest July payment 
to the tax office. It amounted to $196,951 on its business of $49,237,754. 





THE MIDDLE STATES. 


July Business of the New York Life. 
OVER $21,000,000 NEW INSURANCE WRITTEN. 


At the suggestion of Second Vice-President E. R. Perkins, the agency 
force of the New York Life rolled up a large volume of business during 
July as a compliment to the newly elected president, Darwin P. Kingsley. 
In announcing the results, Mr. Perkins says that the month’s work far 
out-distanced any month of the year in life insurance field men’s results 
and fully measured up to the splendid deeds of past years. The names 
of all the agency force with the company are enrolled in a book with the 
records made by them in July, and they will be known hereafter as the 
Kingsley Guard. Their production for the month reached the handsome 
total of $21,000,000 new insurance written. President Kingsley has is- 
sued to the field force the following letter of thanks: 


Vice-President Perkins was too modest in his estimate of business 
secured during the month of July. The total written business will easily 
reach $21,000,000. 

This is a production per capita which equals the production during any 
contest waged by Nylic men since contests were inaugurated. 

While I profoundly appreciate the sentiment which, to some extent at 
least, inspired the July work, I approved of the programme when it was 
announced chiefly because it presented an opportunity for the field men 
to re-establish themselves, to test the new conditions seriously, to dis- 
cover the public mind, to reassure themselves as to the future. The 
contest has done all this. It was indeed worth while. 

Some men can adjust themselves to changed conditions much more 
quickly than others. I could name a number of the larger producers of 
the company, from various parts of the United States and Canada, who 
have told me recently, and supported their statements by facts, that 
1907 will be the best year they have ever had in the field. It does not 
necessarily follow that every man can do what some can, but the variety 
of territory and conditions covered by the reports of these men leads 
me to believe that substantially all our field force can do what these 
men are doing. 

Beyond the lessons which it contains, the past is dead; the public is 
interested in the future. The public knows as it never knew before, 
that the New York Life is responsible and solvent. The public under- 
stands, as it never did before, what life insurance is. You have back of 
you the greatest life insurance plant in the world. After a period of 
trial and uncertainty, you have tested the conditions and you find them 
favorable. July ought to establish your level of production for the rest 
of the year. 

For that part of your July work which included a tribute to me, I am 
sincerely thankful. The work of the month will, L wever, have a deeper 
meaning if I find at the close of 1997 that you have successfully and con- 
tinuously advanced the cause of good life insurance. 








Pennsylvania Mutual Life Reinsures Independence Mutual. 

The Independence Mutual Life of Philadelphia has merged with the 
Pennsylvania Mutual Life of the same city, of which J. J. Coyle is presi- 
dent. The combined business will be continued in the name of the Penn- 
sylvania Mutual Life. 

Six of the directors of the Independence Mutual Life will be elected 
directors of the Pennsylvania Mutual. By this deal the Pennsylvania 
Mutual secures nearly $2,000,000 of additional insurance and the office 
building occupied by the Independence, at 1527 Chestnut street, Phila- 


delphia. 





Albany Notes. 

In Governor Hughes’ final round-up of the thirty-day bills, the follow- 
ing insurance measures received his approval: 

Assemblyman Whitley’s, amending the insurance law relative to dis- 
criminations in life insurance and to the privileges and protections to 
be accorded witnesses in all proceedings involving such discriminations. 

Senator Davis’, to permit life insurance corporations to issue other 
than the standard forms of life insurance policies, if the same are ap- 
proved by the Superintendent of Insurance. 

Insurance bills which the Governor allowed to die were the following: 

Senator Fancher’s, amending the penal code in relation to the privi- 
leges of witnesses in investigations and proceedings relating to rebates 
and allowances by life insurance corporations. 

Senator Hill’s, amending the insurance law relating to permitting the 
incorporation of beneficiary societies, orders or associations of persons 
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in the service of the same employer for the purpose of furnishing relief 
to members in case of sickness, disability or death. 

Senator Wemple’s, amending the insurance law in relation to securities 
guaranty corporations. 

Senator Fancher’s, amending the insurance law in relation to the pay- 
ment of dividends or refunds by any domestic corporation, association 
or society, doing business subject to Article 6 of the insurance law. 

Albany, August 5. LANCASTER. 





—The North American Life of Newark has established a branch office in the 
American building at Baltimore, with Lawrence Priddy as resident director. 


—H. C. McAlpin, general agent for the Provident Savings Life at Rochester, 
N. Y., has resigned and is succeeded by Charles Spaeth, transferred from the 
Buffalo office. 

—On the application of various life insurance companies of New York, Super- 
intendent Kelsey will set an early date for a hearing regarding the issuing of 
forms of policies other than the four standard forms established under the 
amended insurance law of 1906. Applications have already been received from 
the Buffalo Life, Metropolitan Life, Postal Life and Actuarial Society. 


—A Civil Service examination for Examiner in the New York Insurance De- 
partment will be held August 23 and 24. Candidates will be examined in the 
following subjects: Accounting, including forms of financial statements, princi- 
ples of accounting and method of verifying accounts; provisions and purfoses of 
the insurance laws; experience, education and special qualifications. The salary 
is $2000 to $2500, and three appointments are expected to be made. 





THE NEW ENGLAND FIELD. 





The Complete Protection Policy of the A£tna Life. 
EVERY CONTINGENCY PROVIDED FOR. 


A new life policy has just been placed on the market by the Attna 
Life Insurance Company, which may be safely said to cover every pos- 
sible contingency that may arise in the physical or financial condition of 
the insured. The company has named it the ‘Complete Protection Pol- 
icy,’”’ and even a cursory examination of it will show that the title is 
eminently fitting. The term complete protection implies protection under 
every conceivable circumstance without possibility of a sacrifice owing to 
untoward conditions, and this contract practically makes it impossible 
for the insured to suffer any loss even through negligence or oversight. 

The various privileges and benefits that have been incorporated in life 
insurance policies in recent years are all included in this contract, and 
expressed in such clear language that there can be no possible dispute 
as to their meaning. Among these privileges may be mentioned the 
elimination of restrictions as to travel, residence and occupation; thirty- 
one days’ grace in the payment of all premiums after the first; indis- 
putability after one year; loan, cash, paid-up and extended values after 
two years; reinstatement at any time within five years after default in 
payment of premium; change of beneficiary and the maturity of all life 
contracts as endowments at age 85. 

In the particulars relating to loan and surrender values the complete 
protection policy is specially liberal. Loans are allowed equal to the 
entire cash value of the contract, and the policy is not terminated by 
non-payment of interest until its entire value is consumed, nor until 
thirty days’ notice thereof has been given by the company. All sur- 
render and loan values are distinctly shown in the policy, so that the 
policyholder can always tell what value he is entitled to. After two 
years, in the event of non-payment of premium, the insurance is auto- 
matically extended, but the insured has the privilege of substituting for 
the automatic extension feature the automatic premium loan, whereby 
the premium not paid by the insured will, without further action by the 
owner, be paid by the policy. This feature will prove of inestimable 
value in the event of temporary financial stress making it a hardship for 
the insured to pay the premium. 


TOTAL DISABILITY MATURES THE POLICY. 


Perhaps the most valuable feature of the entire contract is that look- 
ing to the relief of the insured in the event of total disability. When 
accident or illness causes the total disability of an insured person, the 
life insurance carried, while needed more than ever, becomes a finan- 
cial burden and in many cases has to be sacrificed in order to meet 
current needs of the insured or dependents. By the complete protection 
policy this sacrifice is not only rendered unnecessary, but the insurance 
becomes at once a valuable asset by establishing a sure provision for 
the insured’s future. When total and permanent disability occurs the 
holder of this form of contract is immediately relieved from further pay- 
ment of premium and twelve months after proof of such disability has 
been furnished the company will commence to pay the sum insured, 
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either in annual instalments or in the form of a life annuity, at the 
option of the insured. The same provision is also made for the total 
and permanent loss of sight, the loss of both hands or both feet, or of 
one hand and one foot. An applicant for this form of contract may 
therefore entirely eliminate from consideration the possibility of losing 
his insurance in the event of his being totally and permanently disabled. 

Other valuable features of this contract relate to dividends (when 
taken on the participating plan) which may be paid annually in cash, or 
in either of three other ways at the option of the insured. They may 
also be applied to reduce the number of premiums or to hasten the 
maturity of the policy as an endowment. At maturity a number of op- 
tions of settlement are available, including payment in one sum, or in 
a limited number of annual instalments from five to forty, or in equal 
annual instalments for twenty-five years and thereafter during the entire 
life of the payee, or in an annuity certain, while under endowment con- 
tracts instalments may be made payable to the insured and beneficiary 
jointly so long as either of them shall live. 

Agents of the A®tna Life have in this policy one which should prove 
an easy seller, as there can be no argument against its merits, while 
the clear language in which its various benefits and privileges are pre- 
sented will cause it to be readily comprehended. A novel feature in 
connection with the complete protection policy is an index to its several 
provisions, by which the insured can readily determine the advantages 
accruing to him at any specified time or under any particular set of. 
circumstances. The Officials of the AStna have reason to be proud of 
such a comprehensive contract, while its success in the field seems to 
be assured. A complete copy of this contract appears in the First Sup- 
plement to The Handy Guide for 1907, which will be issued in a few 
days by The Spectator Company, 135 William street, New York. 





—Major Z. C. Rennie has been appointed general agent for Massachusetts by 
the Washington Life, with headquarters at Boston. He succeeds James F. 
Cavanagh. 


—Sidney M. Hedges, general agent of the Mutual Benefit Life at Boston, has 
appointed John A. Voodry as superintendent of agents. He was born in White 
River Junction, Vt., May 14, 1868, and the early part of his life up to eighteen 
years of age was spent in that State. After engaging in mercantile pursuits for 
some years, he entered the life insurance business, which occupation he has 
since followed. During his life insurance experience he has represented several 
different companies as special agent in Lawrence, Lowell and Boston, also New 
York, Chicago and San Francisco, dealing exclusively with men of means and 
writing many policies for large amounts. Mr. Voodry’s first position as general 
agent in Boston was for the National Life under Jamcs T. Phelps & Co., where, 
during a period of five years, he paid for over $1,250,000 of insurance. January 
1, 1901, he established a special general agency at 45 Milk street, doing business 
under the title of “life insurance expert,’’ which he has continued to the 
present time, paying for over $2,000,000 of insurance, the larger part of which 
has been placed with the Mutual Benefit Life through Col. Sidney M. Hedges, 
general agent for Eastern Massachusetts. It is a well-known fact that Mr. 
Voodry has insured more prominent Bostonians for large amounts than any 
other agent in the city. 





THE WEST. 





—George E. Sprout has been appointed manager of the Provident Savings Life 
at St. Louis, succeeding W. H. Herrick, who resigned to go with the Massa- 
chusetts Mutual. 

—State Auditor Billheimer of Indiana states that he will issue a license to the 
Ohio State Life of Columbus. This will permit the consolidation of the Jefferson 
Life of Indianapolis and the Ohio State. 

—The Bankers Life Association of Des Moines, Ia., issued $3,800,000 of new 
insurance in the month of July, 1907, which is an increase of $1,120,000 over the 
new issue for corresponding month of 1906. 

—At a recent meeting of the newly chartered Interocean Life and Endowment 
Company of Kansas City, Mo., Wm. E. Schilling of Laporte, Ind., was elected 
president. Mr. Schilling will take charge about August 15. He was formerly 
Indiana manager of the Travelers at Indianapolis. 

—The Western Mutual Life of Council Bluffs, Ia., a new company having re- 
cently started business, has applied for membership in the American Life Con- 
vention. President C. M. Atherton states that his company will make an active 
canvass for both agents and business, and will issue policies on the participating 
plan. 

—A. G. Hahn has been appointed actuary of the Colorado Insurance Depart- 
ment under the new law. Mr. Hahn is the son of the associate actuary of the 
Equitable Life. He began his actuarial work with the Metropolitan Life in New 
York, and has since been with the Conservative Life, which was merged with the 
Pacific Mutual. 

—D. M. Baker, third vice-president of the Pacific Mutual Life, announces the 
following appointments: John A. Bassford, general agent at Grand Rapids, 
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Mich.; Graham B. Lownsbury, general agent for Toledo and vicinity; Herman 
Fellinger of the Security Mutual at Cleveland, and P. J. Waters, formerly with 
the Provident Savings Life at Joliet, Ill. 

—The Pacific Mutual Life Insurance Company wrote $12,712,227 of new business 
during the first six months of 1907, which is nearly $600,000 more than was written 
during the corresponding period of last year. An increase of nearly $3,000,000 
insurance in force was made during the first six months, and on June 30 last the 
books showed a grand total of $100,324,377 in force. 

—The Indiana National Life has given up the fight for permission to carry out 
the terms of the special contract holders of the old Central Union Life. The 
company has agreed with State Auditor Billheimer, and will not insist on its 
right to issue special contracts. The company also raised its rates on the three 
per cent so-called guaranteed policy to a point that is regarded sound by the 
State Department. 





THE SOUTH. 





Greensboro Life Issues a New Contract. 

The Greensboro Life of Greensboro, N. C., has placed in the hands of 
its field force a new contract which it calls the Guaranteed Accumulation 
Policy. It combines the greatest amount of protection with the most 
liberal and attractive features, and is issued on the ordinary life, twenty- 
payment life and twenty-year endowment plans. Every guaranteed ac- 
cumulation policy carries a provision for a guaranteed dividend to in- 
crease the face of the policy. This dividend is available at the end of 
twenty years, when it may be either received by the insured in cash or 
used to-increase the amount of paid-up insurance. At the request of 
the insured the dividends will be applied annually, beginning with the 
second year to purchase additional insurance. The policies provide for 
loan and extended values after two years and paid-up insurance after 
three years, and also carry the total disability feature which provides 
in the event of total and permanent disability for a paid-up policy 
equal to the face value of the contract, or payment of the face in ten 
equal annual instalments. 

The company reports that July was the best month of the year for 
new business, and the new coniract should easily make August still 
better. 


—The Louisiana National Life has decided to pay $5 for medical examina- 
tions, instead of $8, the rate still in use by some of the companies. 

—J. J. Bailes, formerly with the Michigan Mutual Life, has been appointed a 
special of the Germania Life, and will travel North Carolina and Tennessee, with 
headquarters at Raleigh. 

—Edwin Chamberlain of San Antonio, Tex., proposes organizing a new life com- 
pany, with a capital of $1,000,000, to take up the business of the companies which 
will withdraw from that State owing to the Robertson act. 

—J. E. Huddlestone, State agent for the Home Life of New York at Nash- 
ville, Tenn., has tendered his resignation and awaits the appointment of his 
successor, when he will open a fire, accident and liability office. 

—Carl W. Fort, inspector of agencies for the Metropolitan Life, has resigned 
that position. He will hereafter be connected with the State Mutual Life of 
Rome, Ga., at Atlanta, where he and his father, Chas. M. Fort, will operate 
under the combination of Fort & Son. 

—The American National Life of Lynchburg, Va., has recently entered Texas. 
H. M. Minier and Ernest McKinnie, each of Waco, and recently with the North- 
western Mutual, have formed a partnership and will be managers for Central and 
Southern Texas for that company, with headquarters at Waco. 

—The South Atlantic Life of Richmond has met with good success in its 1907 
campaign for business throughout the South. The company has secured a val- 
uable staff of field men, who will aid materially in producing results. It is 
especially proud of its fine lapse record, the average in the first six months being 
but 0.86 per cent of the mean amount in force. 

—W. P. Burrell of Richmond, Va., chairman of the committee on economics 
of the Hampton Negro Conference, has been promoting an insurance round 
table and conference, which was conducted at Hampton last week by one of 
the actuaries of the New York Life. There were present. at this conference 
about fifty colored men engaged in the insurance business in North Carolina and 
Virginia. 

—The American National Life of Virginia has appointed C. W. Connery of 
Fort Worth, Tex., State manager, with offices in the Flat-iron building, in that 
city. Mr. Connery has, until recently, been connected with the Travelers In- 
surance Company in the capacity of associate manager of the State. Other re- 
cent appointments for this company are: Thomas Hester, Gaffney, S. C.; J. T. 
Yates, Lynchburg, Va.; J. T. Cralle, Norfolk, Va. 

—The American Central Life may do business in the State of Texas for two 
years without complying with the provisions of the Robertson law. This company 
is chartered under a law of Indiana which compels it to deposit with the State 
Auditor securities equal to the entire legal reserve or net cash value of every 
outstanding policy, whether it be in Indiana or any other State. The Robertson 
bill exempts companies operating under such charters from its deposit pro- 
visions for two years. The company’s report shows considerable loans to Texas 
policyholders, but it holds no investments in that State. 
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MISCELLANEOUS LIFE NEWS. 


The Equitable’s 1907 Tontine Dividends. 


Some dissatisfaction having been expressed with the dividends paid on 
tontine policies of the Equitable Life of New York maturing in 1907, 
owing to a reduction of thirteen per cent as compared with last year, 
Insurance Commissioner Folk of Tennessee took up the matter with the 
society. After a personal visit to the office in New York and an investi- 
gation, Mr. Folk makes the following statement: 


Some policyholders in this State have submitted to the Department the 
matter of settlements made with them by the Equitable Life, especially 
on twenty-year tontine policies maturing this year. Upon a comparison 
of the settlement of these policies with data in this office, I found that 
the dividend accumulations on policies maturing this year were consid- 
erably less than the dividends on the same class of policies maturing 
last year. I took the matter up with the society in person. The cause 
given by the society for this reduction was the depreciation in the surplus 
of the society by reason of there having been a revaluation of its real 
estate holdings, a reduction of something like $17,000,000 in the surplus 
of the company being made on account of this revaluation. 

The society cheerfully and promptly complied with my request for in- 
formation and exhibited to me the records, showing the accounting in 
bulk on all policies in the free tontine class. I found that the same set- 
tlements as to the Tennessee policyholders were made with all policy- 
holders of the society of that class. So if there be any inequity, all are 
bearing it alike. I made particular inquiry from the time of issuance 
down to maturity, so that it might be ascertained whether the holders 
had received their equitable shares of the surplus. 

The actuary of the society furnished me with a part of this accounting, 
giving the amount of the free tontine fund at the beginning of 1906, and 
the different items of accretions thereto and the different items charged 
against it, the net result being the total amount to the credit of this fund 
at the beginning of 1907, the time when the contracts maturing in 1907 
would be entitled to have calculations made as to their shares. The 
figures for other years for the policies which I have under consideration 
will be forwarded to me later. 

When all this data is received the Department and the policyholders 
will be able to arrive at more intelligent conclusions as to whether pol- 
icyholders are receiving the equitable amounts due them. 

The Commissioner was asked as to what he would do if he found in 
his opinion that Tennessee policyholders were not receiving the full 
amounts due them, and he replied: 

When that conclusion is reached it will be time enough to determine 
what action should be taken. My functions as Insurance Commissioner 
will always be employed to secure justice to Tennessee policyholders. 
If the settlements proposed by the society are in accord with what they 
ought to receive, they will be satisfied. 





“The Successful Agent.” 

A book which will be found useful and interesting by experienced 
agents and those who employ canvassers, by beginners in soliciting, and 
by laymen who want to know about the so-called mysteries of life insur- 
ance, is “The Successful Agent,’’ by William Alexander, and recently 
published by The Spectator Company. Mr. Alexander has written out of 
his thirty years of experience and observations as secretary of the 
Equitable Life Assurance Society, and the attention he has given to the 
instruction of agents. The divisions of the work are: 

I—The Trustworthiness of Life Insurance and the Scientific Principles 
Upon Which It Is Based; II—The Variety of Forms of Insurance; III— 
How the Agent Can Best Sell Insurance; and appendices which explain 
briefly and elementarily the scientific principles of life insurance. The 
characteristics of the work are conciseness, lucidity of statements and 
explanations, and a style which is fascinating. The closing sentence is 
applicable to one engaging in any business or enterprise, and illustrates 
the liveliness of the run of Mr. Alexander’s writing: ‘When all is 
said and done, the best agent is the self-made man. You can gain from 
books much valuable information about swimming, but you will never 
become an expert swimmer until you get into the water.’’ The indices 
are complete. The book contains 211 pages and, bound in cloth, costs 
$2, and in flexible leather, $2.50.—The American Underwriter. 





Legislation. 

In addition to the bills recently signed by the Governor of Wisconsin, 
the following measures have received his approval: 

Amending the law relating to mutual insurance companies; amending 
the law relating to resident agents; providing a method whereby assess- 
ment life insurance companies may be reincorporated as legal reserve 
life insurance companies; repealing chapters relating to life insurance 
upon the stipulated premium plan; prohibiting misrepresentation by life 
insurance companies; requiring life insurance companies to furnish a 
copy of application; requiring life insurance companies to report to the 
Commissioner of Insurance moneys disbursed for legislative purposes; 
relating to licenses of life insurance companies; prohibiting the writing 
of participating and non-participating business by the same company; 
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relating to the discontinuance of business of life insurance companies; 
requiring life insurance companies to report to the Commissioner of 
Insurance all contributions made for political purposes; relating to 
proxies in domestic mutual life insurance companies; requiring foreign 
stock life insurance companies to determine and report the respective 
rights of policyholders and stockholders in unassigned surplus before 
being licensed to do business in the State. 





—F. A. Williams, A. I. A., actuary of the London and Lancashire Life at the 
Montreal office, has resigned to become actuary of the Louisiana National Life 
Assurance Society of New Orleans. 

—A charter has been obtained for the Prudential Life of Canada, which is 
being organized, with a capital stock of $1,000,000, by R. H. Matson, formerly 
managing director of the National Life of Canada. The Prudential’s chief office 
will be located in Montreal. 


—The meeting of the officers of the National Fraternal Congress and the Asso- 
ciated Fraternities of America, which was to have been held at Duluth, August 
19-23, has been changed to Buffalo, with no change of date. The meeting was to 
be held for the purpose of considering an amalgamation of the two bodies, but 
the proposition has already been abandoned and an entirely new alignment of 
the fraternals will probably result. 


—The midsummer holiday number of The Century contains, among many other 
articles of merit: ‘You Can’t Tell,”” Rebecca Lane Hooper; ‘‘Magnolia Gar- 
dens: A Visit to Charleston’s Fairyland,” Frances Duncan; ‘‘Not by Bread 
Alone,” James Terry White; “The Case of the Evanstons,” David Gray; “The 
Waterways of America,’ Charles D. Stewart; “What Wouldst Thou More?” 
John Vance Cheney; ‘“‘Heart’s Desire,” Annie E. P. Searing; “Salt Meadow 
Types,” from paintings by Emil Hering; “The Willing Muse,” Willa Sibert 
Cather; ‘‘Waddy’s Auto Ride,” Edwin L. Sabin; “The Non-Resistance of Amos,” 
Reginald Wright Kauffman; “(Come and Find Me,” Elizabeth Robins; “Pallone, 
the National Game of Italy,” Frank Jewett Mather, Jr.; “Lincoln’s Fore- 
bodings of Defeat at the Polls,” David Homer Bates; “The Shuttle,” Frances 
Hodgson Burnett; “Stories of a Girl in Italy,” Lisi Cipriani. 
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The Best List of Prospects. 


The best list of prospects is a body of well satisfied policyholders. 

The familiarity that breeds contempt is prevalent in every business. 
We are continually turning away from the old things in order to go 
prospecting among the new, leaving the old to take care of themselves 
and thereby missing many opportunities already in themselves half 
achieved. 

The mining men have waked to the knowledge while working strenu- 
ously on a new output from the mine that the old refuse heaps now 
contain valuable ore. At the time these scrap heaps were made it did 
not pay to re-sort them, but new and cheaper processes of reduction 
have come in and it pays now. 

What has this to do with life insurance? Just this. That a very 
large number of men with whom you have placed life insurance took all 
they could afford at the time you first interviewed them. These men 
have grown. Their needs have changed. Their means have developed: 
Certainly the events of the last few years have not weakened the con- 
fidence of these men in the company in which you placed them. If you 
don’t solicit them for increased insurance other men will. Solicit them 
and you will find that there will be many among these men who can be 
easily written for new insurance. They know the company because they 
are already insured in it; they have suffered no disappointments in its 
contracts and heard no doubts raised as to its methods. It is human 
nature to seek the point of least resistance. 

Canvass among new men diligently and faithfully, but don’t pass by 
the old as if nothing remained, or you may lose many an opportunity 
ready to your hand.—Travelers Record. 





The Selling Man. 


The selling man must know how to meet men and mold them to his 
opinion. He must have confidence in himself. He must never feel em- 
barrassed. In order to have this confidence he must know the merits of 
the article he is selling and that his proposition is just as he represents 
it. A man must believe in the thing he has to sell in order to impress 
upon others that it is a good thing. He cannot impart successfully a 
desire for the article when he does not believe himself that it is worth 
the price. A good selling man is the man of many resources. He is 
sensitive to impressions, quick to grasp a favorable moment and not 
afraid of anything which he knows is right. The occupation of a selling 
man is a healthy one. It gives him an opportunity to drink in the fresh 
air and sunshine, and the necessary activity of his profession keeps him 
in good condition physically and mentally. Above all, he is to a certain 
extent his own master, master of his own destiny, and he is learning and 
storing knowledge at all times. Where, young man, can greater oppor- 
tunities be found than in the business of a life insurance salesman?— 
Pittsburg Life Pusher. 





—C. C. Chezem is leading the assistants in the Terre Haute district of 
the Prudential. 

—H. F. Towson is now superintendent of the Coatesville (Pa.) district 
of the Metropolitan. Mr. Towson comes from Lebanon, Pa.. and the 
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business of the Coatesville district is destined to increase materially 
under his energetic leadership. 

—The Colonial Life has appointed the following assistants: 
Goldstein, Brooklyn; W. G. Smith, Philadelphia. 

—The Wheeling staff of the Equitable Industrial Life was recently 
given a banquet by W. A. Bennet, general superintendent. 

—During June of this year Assistant Louis Rothstein of the Fulton 
street district of the Metropolitan made an industrial increase of 
over $6. 

—Assistant M. C. Torian, of the Life Insurance Company of Virginia 
at Greensboro, has been appointed assistant in the Kinston (N. C.) dis- 
trict, succeeding Z. E. Neal, resigned. 

—The Colonial Life wrote as much business up to July 1 of this year 
as it did up to November 1 of 1906. July made the best record of any 
corresponding month in the history of the company. 

—G. G. McHardy, of the New Orleans district of the Metropolitan, is 
making a fine record. He is No. 11 in ratio of increase to allotment, 
No. 9 in average weekly increase per agent, No. 4 in lapse savers, No. 2 
in persistency of agency force and No. 1 in amount of increase. 

—This year marks the tenth anniversary of the Colonial Life Insurance 
Company of Jersey City. Conditions at present indicate that this will be 
the company’s banner year. A pledge is being sought from 100 of the 
company’s field men to contribute $10,000 each of ordinary business be- 
fore the end of the year. 

—The districts of the Metropolitan Life in Western Pennsylvania, West 
Virginia and Ohio held their annual convention recently at Pittsburg. 
About 400 representatives were present, and the home office was repre- 
sented by Vice-President Haley Fiske, Major Corwin, F. O. Ayres, Dr. 
Knight, Mr. Burbank and C. W. Dwyer, superintendent of agents. 

—The following are the ten leading districts of the Metropolitan for 
the first six months of 1907 in amount of ordinary, intermediate and 
special class: Morrisania, N. Y., G A. Weigel; Knickerbocker, N. Y., 
L. S. Bruenn; Chicago-South, Ill., H. D. Wright; Brooklyn, N. Y., S. S. 
Voshell; San Francisco, Cal., A. O. Harwood; Chicago-North, Ill., P. J. 
Kraus; Buffalo, N. Y., Dr. G. S. Staniland; Clifton, Ohio, John Dolph; 
New Orleans, La., G. G. McHardy; Murray Hill, N. Y., D. G. C. Sinclair. 

—When one task is finished, jump into another. Don’t hesitate. Don’t 
falter. Don’t waver. Don’t wait. Keep going! Doing something is 
always better than doing nothing. For activity breeds ambition, energy, 
progress, power. And inactivity breeds idleness, laziness, shiftlessness, 
sloth. Don’t dawdle in the hope that inspiration will strike. Inspiration 
is more likely to strike a busy man than an idle one. Save the half 
hours that are wasted in waiting. That is the secret of system. Keep 
going!—System. 

—So positive was a man named Miiler that a dead body found beside 
the third rail of the Pennsylvania Railroad’s shore trolley line at Wood- 
bury, N. J., a couple of weeks ago was that of Frank Goldie, that the 
Prudential had made arrangements to pay over last week the $1000 in- 
surance on his life. On July 24, however, Frank Goldie stepped into the 
Atlantic City office of the Prudential and said: ‘‘I see according to the 
papers that I have been dead and buried since last Friday, but I want to 
state that if that money is paid over you will have a live man to deal 
with.” 


FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


Several salvage sales for account of the underwriters have been held 
at public auction this week, with satisfactory results. The first was on 
Tuesday, by the Underwriters Salvage Company; the second by order 
of the Gans Company, and another is advertised for to-day. The 
largest of these was an out-of-town stock for an up-State drygoods 
concern. ‘ 

It turns out that there was a trifling amount of insurance on the 
hotel and cottages at Long Beach, which, of course, was total on the 
property burned. By some strange reasoning it was deemed worth 
while to insure the separate cottages and let the big hotel alone. The 
owners of this property have ambitious schemes on hand for a new 
fireproof hotel and the creation of a permanent settlement which will 
be (if it is ever built) an attractive place. 

The usual August demand for storage risks is visible and companies 
are not averse to its acceptance. This constitutes about all the new 
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business in evidence. Some of the target risks in the drygoods district, 
which have been reduced by the owners as well as by companies in 
the total amount carried for more than a year, have picked up in 
values lately and appeared in the market for additional insurance. 
The department store demands on the surplus line companies have 
fallen off. 

The suit against the Helvetia Swiss by a creditor of the Rhine and 
Moselle, on account of a San Francisco loss reinsured in the Swiss 
company, brings up some interesting questions relative to reinsurance 
contracts. The usual condition of reinsurance in this part of the 
world is that the liability of the reinsurance does not attach until the 
company reinsured has paid its loss. When the original company is 
compelled by law to pay, it may be said the liability was fairly attached. 
It is understood litigation is now pending in Germany to settle the 
liability under the earthquake exemption clause under the Rhine and 
Moselle contracts. 


A foreign company, which insures automobiles against all risks in- 
cluding theft, had the privilege of paying for a theft loss to the tune 
of $3000 a fortnight ago, and ten days after recovered the property in 
a damaged condition in a garage in a neighboring city. The owner in 
the interim bought a new car. 


Several New York offices have during the past week received the 
cards of an independent adjuster which bears these curious words: 
“It is a good plan to leave a few things unsaid and avoid explanations. 
Your friends don’t require them, your enemies won’t believe them.” 
With all this mystery the adjuster is reported to be an expert. 


The Exchange is now seeking to learn whether any policies have 
been issued within its jurisdiction on the property of the Shannon 
Copper Company in Arizona. We reiterate a former opinion, that 
these queries may refer to some brokerage operation through Chicago, 
or to surplus line policies outside of the Exchange. 


After all, there was one respectable line of insurance involved in the 
Coney Island fire ten days ago, which covered a supposed fireproof 
risk. The insurance included a policy of $10,000 in the Home which 
bonded up a line of $75,000 in the British Lloyds. The loss on this risk 
is claimed to be much less than total. 


The loss of the facilities offered by the Union of London was felt in 
several quarters where the Union policies were highly appreciated. A 
few years ago the Union lines were very liberal, approaching what used 
to be known as the Jumbo policies, but since the Baltimore fire the 
maximum lines of the company have been materially reduced. 


A surplus line company, which writes $5000 lines in the congested 
drygoods district, announces in its printed statement that its entire 
commitments in any city will be limited to the amount of its capital, 
which is only $200,000. The company is aggressively seeking business 
in this city, and with $5000 policies its limit will be quickly filled. 


Armour & Co.’s fertilizer plant in Jacksonville, Fla., burned on 
Sunday and adds another Armour loss to the previous experience of 
the companies. One of the surplus lines in this city held a policy on 
the risk, and says this will be the last acceptance; which would be quite 
interesting were it not for the fact that so many previous declarations 
immediately following a loss had convinced the brokers that the de- 
cision is likely to be quickly forgotten. 


Sophus Dorrien, managing director of the Hamburg-Bremen, died 
recently. He was formerly United States manager of the company 
when it first opened its branch office in New York, with F. O. Affeld 
as assistant manager. 

The provisional agreement for the amalgamation of the Phcenix of 
London and the Pelican and British Empire Life was unanimously con- 
firmed at a recent meeting of the shareholders. 





CHICAGO AND THE WEST. 


Immediate action by the city council in regard to the installation of 
a high pressure water system in the down-town district of Chicago, 
at a cost of approximately $1,000,000, exclusive of the cost of pumping 
works, was recommended on Monday last by a sub-committee of the 
joint committee on high pressure water system. The latter committee 
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consists of members of the Building Managers Association, the Chicago 
Board of Underwriters, the Chicago Association of Commerce, the 
Chicago Credit Men’s Association, the Chicago Real Estate Board, the 
City Club of Chicago, and the Chicago Architects Business Association. 
All down-town propertyowners are in favor of the high pressure 
system, and are willing to pay for it by special assessment, and from 
now on they are determined to concentrate their efforts until they 
secure adequate protection from such a conflagration as the one that 
wiped out the business center of San Francisco. The report of the 
sub-committee states that property is imperiled and insurance rates are 
kept up by the failure to get the system in operation. Fire losses 
during last year alone in the down-town district greatly exceeded the 
entire cost of the system. The Mayor, who favors the installation 
of the system, is urged to secure immediate action. It is planned to 
place the pumping station in the basement of the new city hall. The 
estimated cost of the pumping plant is about $250,000. 





BOSTON AND VICINITY. 


The Boston Board of Fire Underwriters has voted to repeal the 
existing explosion clause, because it does not conform to the new law 
enacted by the recent legislature, which went into effect July 28. A 
new clause will be prepared. 

The Boston agency of the Norwich Union has been transferred to the 
offices of Gilmour & Coolidge. 

John J. Eynon succeeds Edward J. O’Neil as general adjuster with 
John C. Paige & Co. It is understood that this agency is to con- 
solidate its inspection and adjustment departments, both of which will 
be under Mr. Eynon’s supervision. 

The Alliance Assurance Company of London, England, has with- 
drawn from Massachusetts, owing. it is said, to a ruling by the 
Massachusetts Insurance Department, which did not meet with the 
approval of the company. 

The preliminaries of the organization of the Boston Suburban Board 
of Fire. Underwriters are moving along satisfactorily, a sufficient num- 
ber having endorsed the movement to insure early action and a per- 
manent organization. 

The Massachusetts Laboratories, it is stated, have made arrange- 
ments to start a factory inspection label service on unlined linen hose, 
which greatly interests New England insurance men, in a territory of 
many mills and manufactories. 


NOTES FROM PHILADELPHIA. 


The Girard Fire and Marine has been appointed general agent of 
the Sun of New Orleans, for the States of Pennsylvania, New Jersey 
and New York, except the New York city Metropolitan district. 

On August 1, George Cuthbert Gillespie, a prominent broker, and 
Stevenson H. Walsh, an equally prominent adjuster, formed a partner- 
ship for the transacting of a general insurance brokerage business 
under the firm name of G. C. Gillespie & Co. 

Creth & Sullivan have removed to the second floor of the Man- 
hattan building, and the Reliance Insurance Company, in whose build- 
ing they were formerly located, is making extensive alterations pre- 
paratory to occupying the whole first floor of its building. 

The Philadelphia Fire Underwriters Association has ruled that the five 
per cent exemption clause in the operation of the reduced rate average 
clause cannot in future be permitted on policies insuring fireproof 
buildings or their contents. 

The Philadelphia Suburban Underwriters Association last week 
promulgated a number of changes in its Pennsylvania “Hand Book.” 
Sharon Hill has been added to the list of class “B” towns. Provision 
was also made for towns which are not altogether unprotected but 
whose protection does not amount to much, by placing them in a new 
class known as “C.” For this class rates have been made slightly 
under the minimums for unprotected risks, such as dwellings, small 
stores and dwellings, etc. The towns of Aldan and Norwood have 
been transferred from class “B” to class “C,” the town of Yeadon has 
been added and also those portions of the towns of Ashbourne, Chelten 
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Hills, Elkins, Elkins Park, Lamotte, Melrose, Melrose Park, Oak Lane, 
Oak Lane Terrace, Ogontz and Ogontz Park, which are not covered by 
the association’s plan of protected location, giving them the advantage 
of class “B” rates. 

The same association has also notified members and agents that on 
and after September 1, 1907, the managing committee will give ap- 
proval and credit only for wire-glass metal frame windows and 
chemical extinguishers approved by the National Board of Fire Under- 
writers, with the metal label of the Underwriters Laboratories, Inc., 
attached. 


The Hitchner Wall Paper Company has brought suit against the 
Pennsylvania Railroad Company in the United States Circuit Court for 
$100,000 damages, claiming that because the company did not employ 
proper mechanical safeguards or hire skillful engineers and firemen, 
sparks from one of its engines set fire to and destroyed the plaintiff’s 
factory at Holmesburg, in May, 1906. 





THE MIDDLE STATES. 





—The California Fire has entered Pennsylvania, where it will be represented 
by Logue Brothers & Co. of Pittsburg. 


—Daniel Prentice, general agent of the Pennsylvania Fire for the suburban 
field, including Northern New Jersey, has had the balance of New York State, 
outside of the metropolitan district, added to his field. This territory was 
formerly covered by the late Charles R. Knowles of Albany. 





THE WEST. 





—Allen M. Holliday, one of the best-known insurance men in St. Louis, died 
recently, fifty-five years old, from heart disease. 


—C. G. Meeker has been elected president of the Fire Underwriters Association 
of the Northwest to succeed the late W. L. King. 


—Charles Hall, for many years Wisconsin State agent of the New York 
Underwriters Agency, died recently at Milwaukee. 

—The Queen City Fire has been admitted to Wisconsin. 
Chicago has been appointed special agent for the State. 


—A recent investigation of the fire protection facilities of Grand Rapids, Mich., 
made by the National Board’s fire protection engineers, disclosed fairly satis- 
factory conditions. The fire department is good and the water supply adequate, 
with slight conflagration hazard in the congested-value district. 

—On the eve of his departure for his vacation, W. A. Blodgett, second 
assistant manager of the Western department of the Springfield Fire and Marine, 
was the recipient of a handsome gold watch and chain from the office and field 
force. The occasion signalized Mr. Blodgett’s twenty-sixth anniversary with the 
company. 


Frank E. Rugg of 





THE SOUTH. 





~The Fidelity Fire of New York has entered Tennessee. 

—S. M. Smith of Bluefield, W. Va., has been elected secretary of the German 
Union Fire of Baltimore. 

—The Walla Walla Fire has entered Maryland. The business in that State will 
be supervised by Whilden & Hancock. 


—C. B. Roulet has been named secretary of the Texas Fire Prevention Asso- 
ciation to succeed John R. Minor, Jr., resigned. 


—The Georgia Local Underwriters Association has filed a petition in the 
Superior Court of Bibb county for incorporation under that name. 

—A bill has been filed in Chancery Court at Nashville, Tenn., by twenty-four 
companies, declaring the corporation tax law of that State unconzstitutional. 


—John A. Stevenson of Birmingham, Ala., goes to Charlotte, N. C., to take 
the position of manager of the South-Eastern Tariff Association’s branch office 
at that point. 


—The proposed license tax of $50 annually on insurance companies doing 
business in Huntington, W. Va., is causing no little trouble between insurance 
men and the city council. The matter is now in the hands of the council com- 
mittee on laws and ordinances. 


—An effort will be made at the next session of the Maryland Legislature to 
secure the passage of a bill lowering the fees which insurance companies at 
present pay before they can be admitted to do business in that State. Insurance 
Commissioner Crouse contemplates framing such a bill and working for its 
passage. 


—At a mass meeting of citizens with insurance men, recently held at Wheeling, 
W. Va., Alfred Paull, in behalf of the local underwriters, delivered an ultimatum, 
which was to the effect that unless there was prompt improvement in the 
municipal water system the Dean schedule, which means an increase generally 
of 50 per cent, and in some cases 100 per cent, would be put in effect by all in- 
surance companies doing business in that city. A committee composed of two 
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bankers, two manufacturers, two wholesale dealers, two retailers and two mem- 
bers of the Ohio Valley Trades and Labor Assembly will meet the city council 
and insist that the necessary improvements be made. 


—The Louisiana State Association of wocal Fire Insurance Agents, at its 
recent annual meeting, adopted resolutions urgiug that the compensation of 
agents be based on a flat and contingent basis. Officers were elected as follows: 
J. W. Alexander, Alexandria, president; P. F. Pescud, New Orleans; J. L. 
Wasey, Lake Charles; H. Bodenheimer, Shreveport, vice-presidents; Sol Weil, 
Alexandria, secretary; J. S. Loeb, New Orleans, assistant secretary. 





THE PACIFIC COAST. 





—The entire $150,000 line upon the Perry fireproof apartments, Seattle, is said 
to have been written in one policy. 

—The fire insurance premium receipts in San Francisco in the year ended 
June 30, 1907, were about $6,000,000, or over one-third as much as in New York 
city in 1906. 

—Carstens & Earles, Inc., of Seattle, have been appointed general agents for 
the Pacific Coast for the Travelers Fire of Pine Bluff, Ark., and for the Pacific 
Northwest for the National Lumber of Buffalo. 

—The success of one or two Icading stock companies of Washington has occa- 
sioned a host of wildcats to take advantage of Washington’s lax insurance laws 
and form ‘“‘companies” of more or less (in most cases less) responsibility. 





MISCELLANEOUS FIRE NEWS. 





National Agents’ Convention Programme Progressing. 

Among the speakers who will be heard at the convention of the Na- 
tional Association of Local Fire Insurance Agents, which will be held at 
Richmond, Va., September 25, 26 and 27, will be Governor C. A. Swanson, 
of Virginia, on ‘“‘The Public Attitude Toward Fire Insurance’; Frank 
Lock of New York, United States manager of the Atlas of London, on 
“The Relation of Companies to Agency Associations”; Carroll L. De 
Witt of Chicago, general agent of the Newark Fire, on ‘“‘The Field Man 
and Agency Associations’; Hon. James V. Barry, Insurance Commis- 
sioner of Michigan, on “The Relation of the State to Fire Insurance’’; 
Chas. B. Weil of Milwaukee, on various phases of the rating problem, 
and J. H. Southgate of Durham, N. C., on “Incorporated Agencies.” 
Many live topics will be discussed. 





Death of George D. Dornin. 

George D. Dornin, Pacific Coast manager of the Springfield Fire and 
Marine, is dead. He was one of the most prominent managers on the 
coast and his death is a severe loss to fire underwriting. In 1871 he be- 
came general agent of the Firemans Fund at its head office and adjusted 
the Chicago conflagration losses of that company. He subsequently 
became secretary of the Firemans Fund, resigning that position in 1881 
to accept the Pacific Coast management of the Lion Fire of London. His 
management of the Springfield dates from 1895. 





—The Rhode Island Fire has entered Connecticut. 

—The St. Paul Fire and Marine has decided to enter Canada for direct oper- 
ations, and will begin business as soon as the necessary formalities cam be com- 
plied with. 
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Inspection of: Liability Risks. 
[To THB EDITOR OF THE SPECTATOR.] 


Your issue of July 18 contains an article under the above caption signed 
by “Liability” that would be both interesting and instructive if true. 
The gentleman advances seven arguments why inspection of the ordinary 
liability risk has proved a failure, and I will consequently take them one 
by one and answer them from the standpoint of liability underwriting. 

1. That the conditions are constantly changing, rendering the inspec- 
tion of little use unless made constantly. 

Answer.—If conditions are constantly changing, it is imperative that — 
the company writing such risks should know of the changes and make 
the rates in accordance therewith from information furnished the com- 
pany by its inspection department. 

2. That the risks are so varied that competent inspectors would be 
too expensive to utilize in sufficient numbers. 

Answer.—No expense is too great for the underwriter to know his risk, 
otherwise underwriting becomes a guess and not a science. 

3. That the costs of inspections should be more than offset by the 
saving in accidents and payment of indemnity, 

Answer.—They do, many times over, 
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4. That the companies ran a decided risk if accidents occurred as the 
result of adopting the recommendations of their inspectors. 

Answer.—Competent inspectors do not make recommendations that 
will cause accidents. 

5. That a review of a large number of accidents failed to reveal that 
any appreciable number could have been prevented by any system of 
inspection, however perfect. 

Answer.—This statement is true, and always will be true, but does not 
cover the ground that a great many other accidents might have occurred 
which were prevented by the inspection. 

6. That the assured desired protection for the risks as they existed 
in actual running order from day to day, and would never consent to 
make expensive alterations from which they derived no specific return. 


Answer.—Ninety-five per cent of the assured are only too willing to 
make alterations, and the other five per cent that refuse, go to the com- 
panies who do not inspect, and they pay the bill. 

7. That employers neglected to make improvements, even upon the 
request of the factory inspector, whose demands had the force of the 
law, and could not be expected to follow the suggestions of any com- 
pany’s inspectors. 

Answer.—Argument No. 7 is answered by the answer to argument 
No. 6. 

“Liability’’ would make haste to change his views regarding inspec- 
tions were he aware of the fact that on two or three target risks the 
companies carrying same, owing to inspections and experience, raised 
the rates over 100 per cent and held the risks at advanced rates over 
competition from non-inspecting companies who quoted rates far below 
the rates at which the inspecting companies carried them before making 
the 100 per cent advance. 

The greatest improvement made by liability insurance during its 
twenty-one years of existence has been the creation of thoroughly 
equipped inspection departments, and, while it is quite possible, as sug- 
gested in argument number 2, that the expense of a competent inspec- 
tion force is too great for some of the companies engaged in writing 
liability insurance to stand, ‘“‘Liability’’ may rest well assured that 
until all the companies writing liability business are thoroughly equipped 
with first-class inspection departments there will be the same diversity 
among underwriters as to value of risks that there is to-day, and that 
the companies without inspection departments will do the guessing in- 
stead of making their rates upon known conditions and facts, and will 
get the undesirable business in the market at low rates and find them- 
selves eventually trying to crawl out of the small end of the financial 
horn and stand idly by while their business goes off the books to the 
properly equipped company at very much higher and entirely satisfactory 
rates. 

I note that ‘‘Liability’’ refers to the average number of accidents as 
29 per 1000, while the one company making inspections was 30. One of 
the results of inspection is to cause the policyholder to become thoroughly 
familiar with same and to report all accidents, no matter how trivial. 
In other words, the policyholder is taught that his interests and the 
interests of the company insuring him are one. During the past year 
more policies have been written at low rates, and then canceled as soon 
as the company writing them found out what the risk really was, than 
during any period I have ever known. In other cases of cancellation I 
know about there was no inspection prior to writing the risk, and after 
cancellation the risk has invariably gone to one of the companies that 
made careful and competent inspection before quoting rates. I could 
go on indefinitely with examples, but will spare you the infliction. 

Inspection of risks has come to stay, and will prove the salvation of 
liability underwriting, and the sooner it is adopted by all the companies 
in this line of business the sooner will it be possible in a measure to 
have stability of rates and have many of the hazards now confronting 
the underwriter removed. PROGRESSIVE. 

New York, August 1. 





[To THE EDITOR OF THE SPECTATOR. ] 

In your issue of July 18, ‘‘Liability’’ writes concerning the results 
obtained through inspection by a company referred to in such endearing 
terms as to indicate that it is an employer rather than a competitor. 

We have always maintained that it requires something more than a 
manual of rates to successfully transact the business of liability insur- 
ance, and we should say further that it requires something more than a 
manual of rates and an inspector. The efforts of the company referred 
to may have been both ‘“‘persistent and conscientious,’’ but they may 
have been misdirected or misapplied. The report of the best inspector 
on earth is of no avail unless one knows what to do with it. Of course, a 
risk cannot be improved by inspection any more than a sick man could 
be cured by placing a bottle of medicine at the head of his bed. Many 
companies have had an experience much longer than five years with in- 
spection and its results. One company at least has spent a very large 
amount of money and is still spending it, equipping an inspecting force 
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which is competent and effective, but the result of the inspector’s work 
is not placed in the vault. It is used, and used so successfully that this 
particular company is enlarging rather than decreasing the service. The 
company referred to does not stop with inspection, but backs up that 
organization with another equally effective and capable of using the 
reported results in ways which have proven beneficial both to the policy- 
holder and to the company. To stop with the report of the inspector 
and the filing of recommendations which may or may not be complied 
with is like trying to satisfy one’s hunger by holding food in the mouth. 
All these affairs require the service of a digestive apparatus capable of 
assimilating and putting to the very best uses the information obtained. 
Whether or not it is more economical to take pot luck on risks can never 
be absolutely demonstrated because the results of the other course are 
largely negative, but if we should overlook the fact that thoughtful 
policyholders would not be satisfied—as they ought not to be—we should 
say that a liability insurance company having any regard for the future 
cannot for a moment forego the inspection service, and when any com- 
pany concludes to do so the next rational step to take is to withdraw its 
soliciting force and reinsure its business. 

Think for a moment what would become of any line of insurance busi- 
ness without inspection. Even life insurance companies inspect their 
risks. So do accident companies. What would fire and marine lines 
appear to be without inspection, and how would steam boiler, fly-wheel 
and other casualty lines appear with this service eliminated? We as- 
sume that many years ago when fire inspections were in their infancy 
many companies could be found which would express doubts as to the 
value of this service, but think for a moment to what proportions that 
service has grown and find, if you can, a single company now prepared 
to discourage it or recommend that it be withdrawn. 

“Liability” is dealing with a subject which has attained the dignity 
of a scientific profession. He is dealing with it on the basis of five years’ 
experience, which is scarcely enough to get out of the kindergarten, and 
if it may be considered as expressing the attitude of the company which 
he represents, we must accept it as further evidence in support of the 
oft-repeated assertion that there are a great many people trying to 
transact a liability business without an adequate conception of what 
they are doing. Yours truly, “No LIABILITY.” 

New York, July 29. 





Casualty Notes. 

—The Massachusetts Bonding and Insurance Company has filed articles 
of incorporation with the Secretary of the Commonwealth. It will 
insure against loss or damage by burglary, theft or housebreaking. The 
capital is $500,000, divided into 5000 shares of $100 each. 


—A new casualty company with an authorized capital of $500,000 is 
being formed in Philadelphia to be known as the Union Accident and 
Casualty Company. James A. Flaherty is said to have been selected for 
the presidency and D. M. Keohane will be general agent. 


—The Wisconsin State Bankers Association has decided to retain its 
insurance department, which provides for insurance of ali banks in the 
association against burglary and other losses, with one company. The 
company carrying this line has placed Wisconsin in class one, whereas 
it has been generally considered in class three. 

—An association known as The Eastern Iowa Threshermans Associa- 
tion has been organized, with headquarters at Worthington. The asso- 
ciation provides that each member or employee losing a limb or being 
otherwise seriously injured while at work, shall receive $5 from each 
member, but the total indemnity shall not exceed $2000. 


—Ralph Marden has resigned as superintendent of agencies of the 
Great Eastern Casualty, after a service with the company covering 
many years. He has been succeeded by C. Clark Howard, who has been 
with the Great Eastern for nine years. Previous to his last promotion 
Mr. Clark was cashier, and he enjoys the implicit confidence of the 
officers of the company. 

—The Security Casualty Company of Indianapolis will begin operat- 
ing the accident and health departments of the company on September 1. 
The board of directors has been elected as follows: Dr. Henry Jameson, 
Edwin P. Thayer, Henri T. Conde, Henry Coburn, Alvin T. Coate, Ralph 
B. Turner, Sterling R. Holt, Willard Harmon, Clarence E. Weir, W. 
Morton Herriott, John N. Patterson and William D. Long. 

—Press notices and dispatches, as collated by the fidelity department of 
the Fidelity and Casualty Company of New York, indicate, for the month 
of June, 1907, the following defalcations: Banks and trust companies, 
$5929; beneficial associations, $3223; public service, $36,675; general busi- 
ness, $89,705; insurance companies, $22,000; court trusts, $20,608; trans- 
portation companies, $3808; miscellaneous, $22,468; total, $204,416. 

—The Philadelphia Casualty Company reports a very satisfactory busi- 
ness for the first half of 1907, and recent developments point to a still 
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further extension of its interests. The contracts issued in the several 
lines it transacts are considered most liberal in their terms, and in- 
surers are more than satisfied with the company’s straightforward deal- 
ings. Recently the Philadelphia Casualty reinsured all its outstanding 
steam boiler risks with the Hartford Steam Boiler. It has also with- 
drawn from Massachusetts, in which State it wrote only credit insurance, 
but finding that line unprofitable there and not caring to open up any 
other line, it withdrew. 


—Some recent large claims paid by the Fidelity and Casualty under 
its accident policies include $40,000 to the estate of Julius T. Rosen- 
heimer, who was assassinated at Pelham, N. Y.; $15,000 to the estate of 
Katherine F. Matherson, whose husband was killed at a fire in his home, 
while she also died from injuries received. In this case the beneficiary 
clause and the double indemnity trebled a $5000 policy. Another case of 
death by fire caused the payment of $10,820 to the estate of Walter 
Schiffer, who lost his life while trying to save his two daughters, both of 
whom were also killed. That policy covered the insured, the bene- 
ficiary and the children of the insured. Ten death claims, amounting in 
all to $100,000, were paid within a brief period by this company. 





Surety Notes. 

—The American Surety Company furnishes the bond required by the 
newly elected mayor of San Francisco, which amounts to $25,000. 

—The National Surety Company has appointed Russell A. Algire State 
agent for Kansas, with headquarters at Kansas City. 

—The United Surety Company has opened departments for the transac- 
tion of personal accident and plate glass insurance, in charge of Alfred 
G. Ogle. 

—A report has come from Washington that Federal officials are con- 
sidering the advisability of compelling all surety companies authorized 
to write public contracts to file a sworn statement as to the amount of 
their outstanding obligations. 

—The case of the bondsmen of W. R. Collender of Texas against the 
United States Fidelity and Guaranty Company has been finally settled, 
the plaintiffs having secured a mandate from Federal Judge Maxey com- 
pelling the company to put up the money for the judgment rendered, 
which was $16,000. 

—It has been authoritatively stated that the American Pneumatic 
Service Company of Boston will not enter the surety reinsurance busi- 
ness. For some time it has been rumored that this company would 
enter the surety field as a reinsuring company, able to handle large 
lines. The matter has now been finally disposed of. 





TOO LATE FOR CLASSIFICATION. 


—Another new life insurance company is proposed for Cleveland, Ohio, under 
the name of the American Citizens Life. Capital, $100,000; surplus, $50,000. 


—The prominent Philadelphia agency and brokerage firm of Henry W. Brown 
& Co., 485 Walnut street, Philadelphia, have been appointed general agents of 
the Norwich and London Accident for Middle and Eastern Pennsylvania and 
Middle and Southern New Jersey. They have appointed L. F. Tuells special 
agent for their field, and expect shortly to have agencies at all important points 
therein. They will not begin to issue liability policies before September 1 or 
thereabouts, but are prepared to write accident and disability policies already. 
The appointment is looked upon by the Street as a particularly good one. 














REPORTS OF FIRE INSURANCE COMPANIES, 


In this department will appear, from week to week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concerning them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of 2 
monthly supplement to the book entitled ‘‘Reports of Fire Insurance 
Companies,’’ which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 


American Druggists Fire Insurance Company, Cincinnati, O. 


As of June 29, 1907, this company’s statement, as verified by the Wisconsin 
Insurance nga showed the following items: Assets, $107,477; paid-up 
capital, $100,000; net surplus, $1792. The assets are reported to be well invested 
in bonds paying a good rate of interest. 





American Insurance Company, Newark, N. J. 


_ At a recent meeting the stockholders of this company voted unanimously to 
increase the capital stock from $600,000 to $750, It is probable that all the new 
stock will be taken by the present stockholders, and will be issued at 300 per 
cent, thus adding $300,000 to the company’s surplus. 





Commercial National Fire Insurance Company, Denver, Col. 
This company has reinsured its business in the Imperial Fire of Denver. 
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Firemans Fund Insurance Company, San Francisco, Cal. ° 


A recent_examination of the Firemans Fund, made by S. H. Wolfe for the 
California Department, resulted in a commendatory report dealing with the com- 
pany’s treatment of its claimants, agents and policyholders, following the con- 
flagration at its home city. The statement as of June 30, 1907, shows: Assets, 
$5,345,574, and a net surplus of $578,913. 





German of Freeport’s Receiver Submits Royal’s Offer to 
Creditors. 


The following letter, under date of July 27, has been sent to creditors of the 
German of Freeport, with the approval of Oscar E. Heard, judge of the Circuit 
Court of Carroll county, Illinois, by the Chicago Title and Trust Company, re- 
ceiver: 


The Chicago Title and Trust Company, as receiver of the German Insurance 
Company of Freeport, presents the following schedule as the closest estimate it 
can make of a fair cash value of the assets of the German Insurance Company of 
Freeport, to wit: 


Men SONA MOONEE NN SI RT os. w'o.c sare oxic no's coc s0 wseneceeseensenenececs $990,484 
INU MNE N 5s''o. ih i'n bp os n'abu eden acleucudaees¥es aGetnes bee nesse anes 450,000 
EE oon ob ous pean ale we ee pesieweses obc6isbacane caouancabees 20,000 
NE Feo inc Chie h oso doe sie w secinewavavcacsswavaucepesnsepakcsesans es 50,000 
NE NINN 55,5 po 5 cin Fw kediaie Soe os oe ere ee ven daauayeson beesceodens 80,000 
MND ahd oe Baia snos ti Ses nres sk vaidan caltivie New aepoe be necameenens 85,000 
Claims against German National Insurance Company..................+- « 200,000 
Claims against Royal Insurance Company..............cceeceeeeeeeeeeeeee 320,000 

Total ..... Ee deceeteib naa diaenen een eKORsGGnlns SU Weaeceuddeclsixwodnee tine $2,195,484 


_ The Royal Insurance Company insists that three items, amounting to $148,000, 
in the above-mentioned claim against it are not valid claims, and it denies liability 
on them. If these amounts, or any part of them, are not recovered from the 
Royal, the assets will be proportionately reduced. The claims already allowed 
against the receivership amount to $3,500,000. There are pending against the 
estate claims amounting to $150,000, which are contested by the receiver and its 
attorneys, and it is, of course, impossible to predict whether any or all of them 
will be allowed by the court. From the assets now in its hands, the receiver will 
be able to pay a dividend of 30 per cent in September, and it can pay dividends 
from time to time hereafter as the assets are collected and as they are declared 
by the court. It is probable that from the proceeds of these assets the receiver 
may be able to pay dividends aggregating 55 per cent or so, depending, of course, 
on the settlement of controversies and the determination of the litigation. 

The receiver, by order of the court, has sued the Royal Insurance Company of 
Liverpool to set aside an alleged contract of reinsurance entered into by the 
Royal and the German two or three days prior to the appointment of the re- 
ceiver. If the receiver is successful in this suit, the Royal will be compelled to 
pay a very large amount of money to the receiver. On the other hand, if the re- 
ceiver is defeated in this action, the expenses will be large. 

The Royal has recently made a tentative offer of $1,850,000 in cash for the assets, 
and is to bear, in addition, all unpaid costs and expenses of administration, so 
that the entire amount of $1,850,000 will be available for immediate distribution 
among the creditors. The Royal will propose to buy for that sum of money all of 
the assets of the German of Freeport, including any right of action which it may 
have —< the Royal Insurance song co on account of the reinsurance con- 
tract. It will be seen that in making this bid the Royal Insurance Company is 
not offering any more money than it is likely to collect from the assets. It is 

ractically offering to pay at once to creditors about as much as they can get 
rom the administration of the assets in a course of a year, or a year and a half, 
but it is very doubtful whether a larger bid can be obtained from the Royal In- 
surance Company. Negotiations have been in progress for months with a view 
to a settlement of this case, and everything has been done which can be done to 

et a fair and just settlement of matters in controversy for this estate. The bid 
is not a large one considering the value of the assets, and it does not cover any 
amount for the settlement of the suit against the Royal. The receiver is not 
willing to recommend that the bid be accepted, and it is not willing to assume 
the responsibility of recommending that it be rejected. The court and the re- 
ceiver feel that it should be submitted to the creditors for an expression of their 
opinions. It may be that the creditors will desire to have the receivership 
wound up at an early date, and, in view of the heavy losses suffered through the 

eat conflagration in San Francisco, an early settlement may be a controlling 
actor to the creditors. If the sale to the Royal is made, a dividend of 50 per 
cent in cash can be paid as soon as the transfer of the assets has been made. 
This dividend should be paid in September. If the contested claims against the 
estate are disallowed, an additional and final dividend of about 3 per cent will be 
paid to the creditors. The formal bid will probably be presented to the court on 
August 12 next, and the court desires to have at that time an expression of 
opinion, — regard to the advisability of this sale from as many of the creditors 
as possible. 

Wane consult with your attorney or with other creditors about this matter. 
When you have made up your mind, please write us your opinion about the ad- 
visability of accepting or rejecting such a bid. We enclose a postal card on 
which you can write to us, or you can communicate with the receiver by letter. 
Mail your communication in time to i it to Chicago on August 10, if pos- 
sible, but mail it as soon as you can. The court and the receiver desire to con- 
duct the receivership, so far as possible, in harmony with the views of the 
creditors and their attorneys, and it is important that we should hear from as 
many of the creditors of the estate as possible. 





WILL ASSIST FIELD MEN. 


Spectator Company Issues New Book Giving Records on 
Deferred Dividends. 


The Spectator Company has just issued a new book, pocket size, price $1.50, 
showing the annual and deferred dividends paid to policyholders by life in- 
surance companies during a series of years, from 1876 to 1906, inclusive. In the 
case of the older companies the information runs back several years earlier, thus 
covering a period of more than thirty years. In addition, the new book includes 
a page for each company presenting the net cost of insurance for each year 
based on the dividends declared and paid in 1906. 

An interesting feature is that dealing with the matters of dividend calculations. 
Companies file explanations showing the precise methods by which the divi- 
dends are declared, and these explanations are incorporated in the book, The 
book should prove valuable to field men.—New York Commercial, 
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Reporting and Adjusting Companies. 


Prominent Agents and Brokers. 








THE HOOPER=HOLMES INFORMATION BUREAU 
87 NASSAU STREET, = NEW YORK CITY 
INSPECTION DEPARTMENT 

This Bureau, through itsinspectors and local correspondents, is prepared to make prompt and 
th h ae and investigations of apenas, Cae, agents, and medical examiners, for 
life and accident companies at all points throughout the U.S. and Canada. We offer exceptional 
facilities for service of this character, having over one million records on file, for reference We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities. Blanks for reports furnished on application No contract or sub- 


scription required, bills being rendered monthly. 
W. DEM. HOOPER, President BAYARD P. HOLMES, Vice-President 








Life Ansurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 
Endowment, tontine and distribution policies discounted at 6 per cent. 


Give larger cash and loan values companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eguirasie Burmipine, Curcaco, In. 


Prominent Agents and Brokers. 
PERCY B. DUTTON NEW YORK STATE MANAGER 


OUTSIDE METROPOLITAN DISTRICT ROCHESTER, N. Y. 
Humboldt Fire Insurance Co., of Allegheny, Pa. 

Assets, $704 893 Surplus to Policyholders, $457,215 
Teutonia Fire Insurance Co., of Allegheny, Pa. 

Assets, $718,538 Surplus to Policyholders, $459,320 


H W. BEALS, 
. 76 WILLIAM STREET, NEW YORK CITY. 























Twelve Strong Companies 
represented for 
New York Suburban Territory. 


BROKERS PROTECTED. FULL COMMISSIONS ALLOWED 





ARRY M. COUDREY & CO. Correspondence Solicited 
General Insurance Agents and Brokers Pierce Building, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 


General Agents, Western Dept., Star Fire Ins. Co. of Louisville. 
Representing: 
Worwich Union, Hamburg-Bremen, Philadelphia Underwriters, Fidelity, Indemnity, Hamilton, Austin, New Jersey 
Ohio German, Star, Delaware, Springfield, Frankfort, U. 8. Fidelity no Guaranty Co,, N.Y. 
Plate Glass, Casualty Oo, of America, London Guarantee and Columbia, 





HE JOHN L. DUDLEY, JR., CO. 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 


Law Fidelity and General Insurance Co. 
National Mercantile Insurance Ass’n 


EASTERN GENERAL AGENTS 
Florida Home Insurance Co., Marianna, Florida. 
Acme — Co., Lisbon, Iowa. 


Fidelity Fire Insurance Co., Des Moines, Iowa, 
slides | ee Baswence Ca, Das Meines, lows 


NEW JERSEY AGENTS 
Ohio German Fire Insurance Co., Toledo, Ohio. 


Surplus Lines Throughout the United States Handled for Brokers 
Correspondence Solicited. 


45-47-49 WILLIAM STREET, NEW YORK. 
UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insurance embrace the most valuable and standard 


treatises on these subjects. 
Senp Five Cent STAMP FoR CATALOGUE. 


THE SPHOTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 











RWIN & GRIFFIN, GENERAL AGENTS 
NEW ORLEANS, LA. 
For Louisiana and Mississippi 
Hamilton Fire Insurance Co., of New York. 
Delaware Fire Insurance Co., of Delaware. 
National Lumber Insurance Co., of Buffalo, N. Y. 
Frankfort Marine & Accident Co., of Frankfort, Germany 
New York Plate Glass Insurance Co., of New York. 





HERBERT Buxton, Pres. and Mgr. L. Austin Jonnson, Sce 


UXTON INSURING AGENCY, 


GENERAL INSURANCE, 63 Writ1am Srreet, New York. 
Correspondence Solicited. 


L. PETTIBONE & CO. 


* Best Companies Surplus Lines 
19Liberty Street - - - - 


GUSTAV J. RAU 
INSURANCE 


FOUR HUNDRED THIRTY SEVEN GRAHAM AVENUE 
BOROUGH OF BROOKLYN, THE CITY OF NEW YORK 





Prompt Service 
NEW YORK 








REPRESENTING SOME OF THE LARGEST AND 
MOST RESPONSIBLE FIRE, LIFE, MARINE, RAIL- 
ROAD, AUTOMOBILE, BURGLARY, PLATE 
GLASS, LIABILITY AND GENERAL INSURANCE 
COMPANIES. 





R= & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited 





 Siaaiaaiaaiaia B. ROGERS, JR. 
GENERAL AGENT FOR KENTUCKY FOR 
Austin Fire Ins. Co., Dallas, Texas. 
Commonwealth Fire Ins. Co., Dallas, Texas. 


Correspondence Solicited. 406 KELLER BLDG., LOUISVILLE, KY 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 3 
Special Attention Given to Surplus Lines, 





—_—" R. TUTTLE, 
FIRE UNDERWRITER 


SYRACUSE, NEW YORK. 


N. Y., Penna. and New Jersey State Manager. 
Correspondence with resident agents desired. 








Established 1870, 


yo HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 


15 EXCHANGE PLACE, - - ~ ~ 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


JERSEY CITY 





CHURCHILL WHITTEMORE CoO. 

e 208 N. FOURTH ST, ST. LOUIS 
SOLE AGENTS: Commonwealth, North River, Continental, Mercantile, Spring Garden, St. Commerce, 
Williamsburgh City, Seaboard, Union, Phila., Pacific, Nassau, Eastern Stuyvesant, Granite Rhode 
Island. (Commission allowed Non-Resident Agents on Insurance on ST. LOUIS properties. 
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Prominent Ligents and Brokers. 





DANIEL WOODCOCK & CO. 
SURPLUS INSURANCE, 


New York 


New York Insurance Ass’n. 
of New York 
No affidavits required. 


Commercial Fire Insurance Co. 
Houston, Texas 


Anchor Fire Insurance Co. 
Des Moines, la 


19 Liberty Street, 








Prominent Hgents and Brokers at Chicago. 


Gro. W. MonTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co., 
ag 4 pea & Merchants Ins. Co., Lincoln, Neb.; and Lloyds Plate Glass Ins. 
Co., New York. 











W.M.UMBDENSTOCK & CO. 


GENERAL AGENTS 


Des Moines Ins. Co. of Iowa 

RELIABLE FACILITIES FOR aoe , anne = “ ae 
cme Insurance Co. of Iowa 

PLACING LARGE LINES Fidelity Ins. Co. - of lowa 
FOR AGENTS ANYWI'EREINU.S. | Gommerciallns.Co. - of Texas 


Law Fidelity Ins. Co. ve of England 
London, England 


169 La Salle Street GHIGAGO 


Lloyds - = 








Actuarial. 








AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 





Successor to EL1zuR WRIGHT 
CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


W ALTER C. WRIGHT, 


Thorough Experience. 
Examinations. Valuations, 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 


Western Union Code. Cable Address, ‘‘ Actuary” 





M. DAWSON, F. I. A. 
e CONSULTING ACTUARY. 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries. 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORK CITY 








‘Pen: J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Treland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 








Fictuarial. 





R.= FORSTER, 
| CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





es W. GLOVER, Ph.D. (in mathematics). 
Consulting Actuary. 


1312 Geddes Avenue, - = - Ann Arbor, Michigan. 


J H. NITCHIE, 





ACTUARY 


153 LA SALLE STREET 
919 Association Building 


) Central 738 
) Auto 3992 


CHICAGG 


Telephones 





PAvE L. WOOLSTON, 
CONSULTING ACTUARY, 


214 SYMES BLDG., - - - DENVER, COL. 








REDERIC S. WITHINGTON 
CONSULTING ACTUARY 
No. 390 Good Block Des Moines, Iowa 


Thirty years’ experience in Matual 1917 
The Mutnal Life Insurance ese ang of New York Telephones 
aud as Actuary of lowa Insurance Department Tow 282 


Examinations, Valuations, Premiums, Policy Forms, Etc. Accurate work assured. 


Pacific Coast Casualty Co., 
OF SAN FRANCISCO 








Plate Glass and Burglary Insurance. Liberal 
Policies backed by liberal management, strong 
cash assets and unlimited liability of 
stockholders. 


E. F. GREEN, President. F. A, ZANE, Secretary. 





1825 1907 


HE PENNSYLVANIA FIRE INSURANCE CO. 
OF PHILADELPHIA. 


GAPTEEE 6 ones canccadsnsss $750,000.00 
POs cre ne cc see cbesbeni en 6,361,573.18 
a ee rer 1,403,131.12 


R. DALE BENSON, President. W. GARDNER CROWELL, Secretary. 
JOHN L. THOMPSON, Vice-President. CHARLES W. MERRILL, Asst. Sec’y 
WM. J. DAWSON, Sec’y of Agency Department. 


W. S. BANTA, Manager for Metropolitan District, 
72 William Street, New York. 





— BARNETT, 


CONSULTING ACTUARY, 


§11 EgurravLE BUILDING, 


ATLANTA, GA 





RANE’S INSURANCE EXPIRATION REGISTERS 
THE YERY BEST. 
Send six cents in postage stamps, to cover bare cost, for sample 
sheets, with prices and explanations, to 


THE SPECTATOR COMPANY, 135 William Street, New York. 





